
Year The Percentage of Total IPOs With Earnings Per Share of Less Than Zero

1980 24%

1990 15%

2000 81%

2010 41%

2018 81%

Source: Ritter, Jay, “Initial Public Offerings: Updated Statistics,” University of Florida Warrington College of Business, April 9, 2019.
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Startups bought out prematurely by superstars 
who want to kill challenger products or assimilate 
new capabilities may explain why VC funds have 
returned, on average, less than 4% since 2000.3

In 2006, only 138 emerging market firms ranked 
in the top 1,000 by revenue. Today, the number 

has grown to almost 250.2

SUPERSTARS DOMINATE IN AN INCREASINGLY 
WINNER-TAKES-ALL ENVIRONMENT

SUPERSTARS ARE EMERGING BEYOND 
THE FAANGS AND SILICON VALLEY

SUPERSTARS EFFECTIVELY  
CREATE A “KILL ZONE.” 

In 1975, 50% of the earnings of U.S.  
public corporations came from 109 firms.  

Today, it comes from just 30 firms.1
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Tread cautiously into VC given the “kill zone” 
surrounding superstar firms, focusing on 
areas with low industry concentration and the 
absence of a dominant superstar.

Develop an investment framework that can 
identify next-generation national superstars, 
in areas such as digital payments, corporate 
security services and gaming.

Monitor the IPO market closely, due to 
the potential public-private dichotomy in 
valuing the trade-off between profitability 
and network size.

A new breed of “superstar firms” in both developed and emerging markets have learned to leverage technology, proprietary data and global 
networks to build scale and a productivity edge over peers, leaving a long tail of non-superstar firms at growing risk of obsolescence. 

THE SUPERSTAR FIRM
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